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DSTA EDGE

Empower | Drive | Govern | Excel

DIRECT SELLING TRAINING ACADEMY ~ "Your Competitive Edge
Educate Empower Entrepreneurs N Comp"qnt Direct Sellino

About DSTA EDGE:
DSTA EDGE is the corporate training division of
the Direct Selling Training Academy (DSTA),
designed exclusively for direct selling
organizations seeking to integrate compliance,
strategy, and leadership at every level.

All compliance and regulatory modules are
developed in collaboration with Piplbyte,
India's most trusted direct selling consulting
firm.

TRAINING TRACKS & FOCUS AREAS

CXO EDGE -: S.ELLER EDGE-:
Strategic Leadership in Action Field Force Excellence
J 3 (3i + compliance)

LEADER EDGE-:

Influence with Integrity

STAFF EDGE-:

From Policy to Practice

e Customized for direct selling businesses

® Real-time updates aligned with Indian legal frameworks

® Delivered by senior consultants, legal advisors, and strategists

e Let your teams lead the change — the compliant and strategic way.

—

Book a DSTA Session Now-+9176698 06793
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FEDERATION OF INDIAN DIRECT
SELLING INDUSTRIES

DIRECT SELLING INDUSTRY REPORT

FY 2019 — 2024

A Comprehensive Insight into
India’s Direct Selling Ecosystem

e Growth rate of turnover FY 2022-23 to FY 2023-24 is 7%

®
25,000
23,222
FEDERATION OF INDIAN DIRECT
SELLING INDUSTRIES

21,687
21,356

19,065
DIRECT SELLING 20000 -
INDUSTRY REPORT 15,455
FY 2019 TO 2024 15,000
‘ 10,000
\ 5,000
T o Croi

www.fidsi.co.in

Il 2019-20 2020-21 W 2021-22 W 2022-23 W 2023-24

'n
KEY HIGHLIGHTS ig) Scan QR Code

@ Industry Growth Trends

@ Regional Market Analysis

@ Turnover & Market Share Insights
@ Policy & Regulatory Overview

@ Data sourced from MCA filings

For more details, contact us:
+919560714455 To Read The Complete Industry Report

PUBLISHED BY
Federation of Indian Direct Selling Industries (FIDSI)
www.fidsi.co.in




xi/
RishiPal

GUPTA & SONS
One stop solution for spices

ONE STOP SOLUTION

Kalprishi FOR EVERYTHING ABOUT
" SPICES UNDER ONE ROOF

Kalprishi Spices

ootedintherich heritage of Rishipal Gupta & Sons, a
name trusted in the spice industry for over 75 years,

we bring you Kalprishi Spices—crafted with
decades of expertise and a commitment to purity. Every
spice carries forward our tradition of quality, ensuring you
experience the finest and healthiest flavors in every bite. A
BRC certified company having the best infrastructure
Cold Store spaces, In-house testing LAB facility, Production
machine Packing Machine and latest Printing Machine.
We are blessed to be serving some of the most sought
after spices & seasoning manufacturer, ketchup & pickle
manufacturers, Rice & Merchant Exporters, Branded
Spices Manufacturers Food Chains, HoReCa Industry,
Namkeen & Snacks manufacturers, confectionery
manufacturers & exporters and already we are presentin
more than 25 Countries.

Germany
A

United Kingdom -------- Russia

{ —»Belarus 4

>y 49

TN e B L # Bangladesh
y -pe Australia

' ; i Zealand
Kalprls | 9 UAE i |

_TURMERIG

GORIANDER  °

POWDER

(Kalprishi
" DINNER MASALA \, -

ER

Y v
Spain  South Africa

SMETA®| Sedey?

SMETA the Sedex Members Ethical Trade Audit

v
BRC
FOOD

GERTIFIGATED.

(") FSSC 22000

Plant Address: Killa No. 66/9/1, 9/2 Village Wazidpur Saboli, Kundli, Distt. Sonipat,
Haryana-131029, Ph. No. 7496984024, 7838559986, 9810217865,

E-mail: export@rpgsspices.com, info@kalprishifoods.com
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EXPRESS PRIVATE

Expand YourPortfolio

Looking for a new product to boost your direct selling business?

Partner with Zolina Express to add an exclusive line
of private label teas. Our high-quality, custom
blends will give your distributors a product they’ll be
proud to sell, driving sales and building customer
loyalty.

Premium Quality:
Sourced from the bestgardens.
qu Custom Blends:
Unique teas tailored to your brand.

T} High Profit:
fl® Excellent margins to boost your earnings.

Hassle-Free:
We handle the entire process for you.

CONTACT US TODAY TO LEARN MORE.

@ +91 97173 50052 @ CONTACT@ZOLINAEXPRESS.COM

@ +91 98320 44477 WWW.CHAIOM.COM
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Ms. Karishma Gupta Mr. Arjun Gupta
CEO, Auretics Limited Director, Auretics Limited
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Mr. Arjun Gupta

INNOVATIVE PRODUCT AWARD
Auretics Limited

Recognised for developing innovative and
impactful products that reflect creativity, smart
solutions, and a strong customer-centric
approach.Under the leadership of Mr. Arjun Gupta,
Auretics Limited continues to set benchmarks in
innovation and productexcellence.

Mrs. Karishma Gupta

CEO OF THE YEAR (FEMALE)
Auretics Limited
Honouring a visionary female leader for outstanding
leadership, business excellence, and impactful
contribution. Mrs. Karishma Gupta is recognised for
driving growth, inspiring teams, and leading with

clarity andintegrity.

Mr. Rajpal Singh

OUTSTANDING LEADERSHIP AWARD
Auretics Limited
A distinguished leader recognised for exceptional
leadership, team inspiration, and consistent
contribution towards organisational excellence
andsuccess.
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Mr. Subodh Gupta

Director, Managing Director,
EffulgencEra Evolution Pvt. Ltd. EffulgencEra Evolution Pvt. Ltd.




Mr. Subodh Gupta

INNOVATIVE EMERGING COMPANY
OF THE YEAR
Effulgencera Evolution Private Limited

Recognised for redefining growth through
breakthrough ideas, innovation-driven
strategies, and strong execution, building a
future-ready andimpact-focused organisation.

Mr. Tarjinder Singh

INFLUENTIAL LEADER AWARD
Effulgencera Evolution Private Limited

A distinguished leader honoured for inspiring

people, guiding teams with clarity and vision, and
creating a meaningful and lasting impact in the
world of leadership.

Mr. Vijay Shergill
OUTSTANDING
LEADERSHIP EXCELLENCE AWARD
Effulgencera Evolution Private Limited

An inspiring leader celebrated for exceptional
vision, strategic direction, and consistently
driving teams and organisations toward
sustainable success andexcellence.
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Mr. GOPCI' Kundu I Director, Saarvasri Herbs Private Limited




Mr. Gopal Kundu

EMERGING
BUSINESS EXCELLENCE AWARD
Saarvasri Herbs Private Limited

Recognized for driving emerging business
excellence by empowering healthier lives
through nature-driven products, ethical
practices, and sustainable entrepreneurial
leadership.

Mr. Rakesh Kumar Jha

TEAM BUILDER AWARD
Saarvasri Herbs Private Limited

A dedicated leader recognized for exceptional
team-building skills, fostering strong
collaboration, nurturing talent, and driving
collective success through unity and shared
vision.

Mr. Ajay Chadha

NETWORK
LEADERSHIP EXCELLENCE AWARD

Saarvasri Herbs Private Limited

An influential leader celebrated for building
strong networks, inspiring collaboration, and
guiding teams with strategic clarity toward
sustained growth and remarkable success.
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Wellness

India’s Leading Manufacturer of Herbal & Ayurveda Products

YOURTRUSTED HERBAL
MANUFACTURING PARTNER

What We Offer:
Third-Party Manufacturing
White/Private Label Solutions
Custom Formulations

Loan Licensing

OMEGA 369
SOFTGEL CAPSULES

P wmre-

e \aSnar Y P

Product Categories:

Herbal Juices, Kwath, Syrups
Tablets, Capsules, Powders
Chyawanprash, Drops, Enzymes
Hair Care, Skin Care, Dental Care

Soaps, Pain Relief,
Baby Care, Wellness Shots

Why Choose Us:

Premium Quality Ingredients

Certified Manufacturing
(GMP, 150, FSSAI)

Expert R&D Team

Nationwide & Export Supply

“Leuco Care
‘-‘:ﬁ:__:‘Tuhlcl

S
Y
www.ayubalwellness.com | info@ayubalwellness.in | +91 7240015773

H1-8986, Sitapura Industrial Areq, Phase 3, Jaipur-302022 (Raj.)
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DIRECT SELLING
GROWTH
EXCELLENCE

ZOE VITAFLOW
HEALTHLIFE
PRIVATE LIMITED

A fast-growing
direct selling brand
recognised for blending

premium Ayurveda
with Innovation, integrity,
and people-first leadership.




Mr. Khushi Mohammad
EMPOWERMENT & GROWTH
LEADERSHIP AWARD
ZOE Vitaflow Healthlife Private Limited

Honoured for empowering people to grow with
confidence, purpose, and sustained success
through impactful leadership.

Ms. Manjeet Kaur
INSPIRING WOMAN LEADER AWARD
ZOE Vitaflow Healthlife Private Limited

Celebrated for her inspiring journey, resilience,
and vision that continue to motivate womento
lead andrise.

Mr. Bhupender Rawat
LEADERSHIP & PERFORMANCE
COACH RECOGNITION
ZOE Vitaflow Healthlife Private Limited
Recognised as a master mentor shaping high-

impact leaders through discipline, clarity, and
performanceexcellence.
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Adv. Abhilash Thomas

CEO, IndusViva Health Sciences Pvt. Ltd.
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RAHUL SUDAN VALUE
PODCAST

India’'s D2C Business

PODCASIg

* ok k———

“w
RSVP-RAHUL SUDAN

VALUE PODCASTS

Powered by Direct Selling Today

Real conversations on D2C growth, brand building, performance
marketing, Al tools & the business problems founders actually face.

Scan to Subscribe
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Are You a

D2C

Founder or

RAHUL SUDAN VALUE PODCAST A

We're inviting brand builders,
marketers, operators, and Al
innovators to share their story

on the Rahul Sudan Value Podcast
and reach thousands of D2C
decision-makers.

What we talk about on the show:

) D2C scaling stories
)> Marketing that works

} Al tools for brands

)> Business problem-solving

‘ You D ‘ © Scan the QR code or

reach out to apply as a guest.




Adv. Abhilash Thomas

VOICE OF THE INDUSTRY
Indusviva Healthsciences Pvt Ltd

Adv. Abhilash Thomas is recognised as a
distinguished professional for his insightful
perspective, influential voice, and valuable
contribution toward shaping the future of the
industry. His thought leadership and balanced
guidance continue to strengthen credibility and
direction withinthe direct selling ecosystem.

Ms. Dimple & Mr. Rajesh Kumar

BRAND COUPLE OF THE YEAR
Indusviva Healthsciences Pvt Ltd

Honoured as a power couple whose collaboration,
influence, and shared vision have significantly
elevated brand value and marketimpact.

DirectSellerofthe Year—-Male

Mr. Pramod Pruthi

DIRECT SELLER OF THE YEAR (MALE)
Indusviva Healthsciences Pvt Ltd

Mr. Pramod Pruthi is honoured as Direct Seller of
the Year (Male) and recognised as a Black
Diamond Ambassador for demonstrating elite
leadership, exceptional consistency, and setting
exemplary standards of success and inspiration
withinthe direct sellingindustry.
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Mr. Antriksh Rana
RISING IMPACT
COMPANY OF THE YEAR
Evolvie Wellness & Nutrition Pvt. Ltd.
A dynamic organisation recognised for its

growing influence, innovation, and
positive impact in the wellness and

nutrition sector.

Mr. Jayesh Sharma
POWER PERFORMER AWARD
Evolvie Wellness & Nutrition Pvt. Ltd.

Honoured as an exceptional achiever for
outstanding performance, dedication,
and consistently delivering remarkable

results.
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Mr. Chandradeep Withal

STARTUP PROMISING
COMPANY OF THE YEAR

Weworld Marketing Private Limited

Weworld Marketing Private Limited is
recognised for showcasing strong
potential through vision, innovation, and
effective execution. Under the leadership
of Mr. Chandradeep Withal, the company
is emerging as a promising force in the
direct selling industry with a focused and
future-ready growth approach.

Mr. Vineet Kumar Sharma

IMPACT LEADERSHIP
Weworld Marketing Private Limited

Mr.Vineet Kumar Sharmais honoured with
the Impact Leadership Award for his
visionary leadership and transformative
influence. He is recognised for creating
meaningful impact, inspiring teams, and
driving purposeful growth with dedication
andexcellence.
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Mr. Jeevan Kumar Magar
(Wing Commander)

Hall of Fame
Safe & Secure Online Marketing
Private Limited

Mr. Jeevan Kumar Magar is inducted into
the Hall of Fame in recognition of his
remarkable contribution and enduring
impact on the Indian Direct Selling Industry.
His leadership, discipline, and commitment
have significantly strengthened industry
standards andinspired lasting progress.

Mr. Sanjay Jain
FLAGSHIP BEARER AWARD

Safe & Secure Online Marketing
Private Limited

Mr. Sanjay Jain is honoured as the Flagship
Bearer for exemplifying leadership that sets
high standards and proudly advances the
brand’s vision. His dedication and
consistency reflect true representation and
forward-driven excellence.
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Mohd. Mojammiil
START-UP COMPANY OF THE YEAR
Byooteas Life (OPC) Private Limited

Byooteas Life (OPC) Private Limited is
honoured with the Startup Company of the
Year award for building a distinctive startup
driven by purpose, passion, and performance.
Under the leadership of Director Mohd.
Mojammiil, the company has demonstrated
focused growth and a strong commitment to
excellence withinthe direct selling industry.

Mr. Parwez Akhter
OUTSTANDING
LEADERSHIP EXCELLENCE AWARD

Byooteas Life (OPC) Private Limited

Mr. Parwez Akhter is recognised with the
Outstanding Leadership Excellence Award for
his exceptional vision, inspiring guidance, and
consistent dedication. His leadership
continues to drive teams and the organisation

toward sustained growth and success.
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Mr. Dinesh Pandiya

EMERGING COMPANY OF THE YEAR
Add-Shop E-Retail Limited

Add-Shop E-Retail Limited is honoured with
the Emerging Company of the Year award for
its rapid growth, smart innovation, and strong
digital business model. Under the leadership
of Mr. Dinesh Pandiya, the company continues

to strengthen its presence as a promising and
future-focused e-retail brand.

Mr. O.P. Verma

BUSINESS LEADERSHIP AWARD
Deccan Health Care Limited

Mr. O.P. Verma is honoured with the Business
Leadership Award for his exceptional business

% acumenand visionary approach. His inspiring
leadership and strategic direction continue to
drive impactful growth and sustained success
withinthe corporate landscape.

N cccan J
H Healthcare
INYe Limited
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Mr. Sanjay Panchal

ASIAN STARTUP EXCELLENCE
Terahertzcare India Private Limited

Terahertzcare India Private Limited is honoured
with the Asian Startup Excellence award for its
innovation-driven approach and strong
entrepreneurial vision. Under the leadership of
Mr. Sanjay Panchal, the company has
demonstrated remarkable growth and
meaningful contribution to the Asian startup

ecosystem. TeraherizCare}

Sy of it btrmctionc S Bl boysin)

Ms. Priyanka Bhatia

DIGITAL DIRECT
SELLING AUTHOR OF THE YEAR

Terahertzcare India Private Limited

Ms. Priyanka Bhatia is honoured as Digital
Direct Selling Author of the Year for shaping the
future of digital direct selling through insightful

strategies, practical guidance, & empowering

contentthatinspires aspiring entrepreneurs.
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Mr. Amit Kuri
START-UP LEADERSHIP
Adhishri Marketing Private Limited

Adhishri Marketing Private Limited is
recognised for Startup Leadership,
demonstrating agility, innovation, and
entrepreneurial excellence. Under the
leadership of Mr. Amit Kuri, the company
continues to build a strong foundation driven
by vision and performance.

Mo s

Mr. Dewanand Yadav

START-UP ICON
Tercelherbs Private Limited

Tercelherbs Private Limited is recognised as a
Startup Icon for its innovation-driven approach,
strong vision, and impactful presence within the
entrepreneurial ecosystem. Under the
leadership of Mr. Dewanand Yadav, the
company continues to build a promising and
future-focused growth path.
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Mr. Ravinder Kumar Pundir
START-UP EXCELLENCE AWARD

Mannat India Marketing
Private Limited

Mannat India Marketing Private Limited is
honoured with the Startup Excellence Award
for demonstrating strategic growth,
innovation, and disciplined execution. Under
the leadership of Mr. Ravinder Kumar Pundir,
the company continues to strengthen its
presence with a focused and performance-
driven approach.

PRESENTS

Mr. Dig Vijay & Mr. Anan Ahire

STARTUP SUCCESS AWARD
Bigwhale Marketing Private Limited

Bigwhale Marketing Private Limited is
honoured with the Startup Success Award for
achieving remarkable progress through clear
strategy, operational speed, and smart
execution.Under the leadership of Mr.Dig Vijay
& Mr. Anan Ahire, the company continues to
demonstrate focused growth and
entrepreneurial excellence.
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Mr. C.S. Rathore & Mr. Rakesh Joshi

NEXTGEN BUSINESS COMPANY
OF THE YEAR
Royals E Bazaar

Royals E Bazaar is honoured as the NextGen
Business Company of the Year -2026 for its
forward-thinking approach, innovative
strategies, and modern business practices.
Under the leadership of Mr. C.S. Rathore and
Mr. Rakesh Joshi, the company continues to
demonstrate strong growth and adaptability
inthe evolving new-age business landscape.

Mr. Charles Dhanraj Sagayaraj

RISING SERVICE STARTUP AWARD
Avere Voyage (OPC) Put. Ltd

Avere Voyage (OPC) Private Limited is
recognised as a trusted travel enterprise led
with vision and excellence. Under the
leadership of Mr. Charles Dhanraj Sagayara;j,
the company continues to deliver quality
services and create memorable travel
experiences with professionalism and
reliability.




DIRECT
SELLING 10DAY

Voice Of The Direct Selling Industry

Mr. S. Attri
BEST TEAM MENTOR AWARD
RCM Consumer Products Pvt. Ltd.

Mr. S. Attri is honoured with the Best Team
Mentor Award for his exceptional mentorship
and ability to build motivated, high-performing,
and successful teams. His guidance and
leadership continue to inspire growth and
collective excellence within the organisation.

FRKEoOENIT O

Mr. Pankaj Kumar
DIGITAL CONTENT CREATOR
RCM Consumer Products Pvt. Ltd.

Mr. Pankaj Kumar is recognised as a Digital

Content Creator for his creative storytelling and
ability to craft engaging content that informs,
inspires, and connects with audiences across

digital platforms.
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Mr. Sanjay Singh Rajput
FLAGSHIP BEARER
Naswiz Retails Private Limited

Mr. Sanjay Singh Rajput is honoured as the
Flagship Bearer for exemplifying leadership that
upholds excellence and proudly represents the
brand’s vision and values. His dedication and
commitment continue to strengthen the

organisation’s growth andidentity.

Dr. Thomaskutty Pappy
PRODUCT TRAINER OF THE YEAR
Doctrine Nirogi4life(OPC)Pvt. Ltd.

Dr. Thomaskutty Pappy is honoured as Product
Trainer of the Year for his exceptional ability to
simplify complex product knowledge and
deliver practical, results-driven training. His
expertise continues to empower teams and

strengthen product understanding across the
organisation.

NIROGIELUIFE
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Mr. Nageshwar Shukla
BUSINESS TRAINER OF THE YEAR

A life and business coach dedicated to
transforming clarity intoimpact, Mr.Nageshwar
Shukla has empowered thousands to break
limiting beliefs, strengthen their mindset, and
achieve purpose-driven success.

With a vision to build a global community of
conscious leaders and entrepreneurs, he
inspires individuals to lead with integrity, grow
with intention, and create meaningful impact —
shaping the future,one mind at atime.

ML. Ahmad
BUSINESS TRANSFORMATION COACH
NV Shoppe Sales & Marketing Pvt. Ltd.

Mr. Ahmad is honoured as a Business
Transformation Coach for driving business
growth through strategic transformation,
performance excellence, and leadership
development. His guidance continues to
empower organisations and teams to achieve
structured and sustainable success.
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Mr. Mahavir Singh Kaintura
LEADERSHIP TRAINER
VLCC Wellscience

Mr. Mahavir Singh Kaintura is recognised as a
Leadership Trainer for inspiring and developing
future leaders. Through his dynamic training
approach, he empowers individuals and teams
to unlock their full potential and achieve
performance excellence.

U.directse ¢

Mr. Ganga Ram

CONSUMER BRAND OF THE YEAR
Solfit Energy Private Limited

Solfit Energy Private Limited is honoured as
Consumer Brand of the Year for its commitment
to quality, innovation, and strong customer
impact in the energy solutions sector. Under the
leadership of Director Mr. Ganga Ram, the

company continues to build trust and deliver
reliable energy solutions.

ENERGY
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Mr. Surender Vats
VOICE OF THE INDUSTRY

Mr.Surender Vatsisrecognised as a Voice of the
Industry for his strong vision, influential
presence, and meaningful contributions toward

shaping the growth and direction of the industry.

PRESENTS Mr. Jitender Arora

Chief Business Officer,
Shoolini University

Mr. Karan Kapila
Marketing Head

Receiving the Voice of the Industry Award in
recognition of Shoolini University's consistent
efforts as the first university in Asia to introduce
Direct Selling education*, strengthening the
connection between academia and industry,
and promoting industry-oriented learning and
innovation.
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Growth, Challenges & Opportunities
in Direct Selling Industry

Direct Selling Today Conclave 2026’ & <1 &R &I 4 8, S8l
SRRTE AfAT IR @& ofis 1, Hufai iR faiust ve AT M
industry & a9 aRe g, FHIfTAT 3R viasg o} fSem R ==i -

39 A9 R gU frar-famet 7 we fHar 6 srRae Afe sme IAShR,
FEIHT 3R 371feieh frehT=T o1 Teb Hgeaqut ATe’ ey SHI BT Bl

Shaping the Future of Direct Selling

S99 9T H industry leaders T leadership, innovation 3R growth
strategies R 3194 foaR @A §Y amT foh:

* SRRTC AfAT ‘ASNTR 3R ITRYAT BT AU q1eT9” &

® Transparency 3iR ethical practices ¥ consumer trust #STd 8IdT &

® Training 3iR skill development industry growth @i Key &
' \’ Government-Industry collaboration sustainable development @& foT0 STR1 &
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Biggest Challenges
— & Opportunities —

J/ Panel Discussion 2nd /4

g9 T d industry experts 3 g™ gHIfCAT 3R
TR IR T4 Bl T I fop:

+ Trust & foundation & - TRERIAT 3R WL TFHRI THA &

* Awareness gap - @i § W&l AAsT TG Bl STHR 8

+ Responsible leadership - 8l guidance growth &1 f&em Sar &
+ Digital adoption - technology 3TOHET F9d & HIvT &

SRR AT ITNT doll | 3R 98 & & 3R T8 'AUSFIR, entrepreneurship 3iR
Q economic growth &1t Ao1gd W a1 ST &I 2l

wal fSem, #oqd leadership 3R collaborative efforts @ 11 I8 industry,
,% transparent, consumer-focused 3iR future-ready ecosystem @i 3R a3

@
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Kya aapke Product Labels

P

piplbyte

»_

INFOTECH
D2C INDUSTRY CONSULTANCY

simplified...

Galat label = Legal Risk + Market Rejection
Sahi label = Trust + Sales Growth

100% Compliant hain?

Piplbyte Infotech ke saath paayein
complete compliance support:

v Product Label Compliance Check

v~ FSSAI / Legal Metrology Verification

v/ Content & Claims Analysis

v~ Error-Free Label Approval Support i
Aqj hi apna product label

verify karwayein aur apne business
ko safe aur scalable banayein.

Q +919315360537

= piplbyte.info@gmail.com

4 ""-T-_,
s "_‘V

Legal risk se bachein aur market rejection ko avoid karein

compliance hi smart growth ka base hai.
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WRA H ASFTR $T FRY ol | I 8T 8l 3 ART el IRIRD
Hrefal a6 W T8 w1 aEd, afed MH-ASER (self-
employment) 3R BIC ITHRI B IR M TG R &

o9 FIDSI Raié, GEM Ruid 3iR PLFS STT®1 U 121 ST STl
g, A1 U5 T TRIR ATHA AT S |

HRd ¥ el & A-UR 39«1 & B4 B 9gi
AR de & 2|

3Nidg) A ead) gectdl adiR

ot o et § SrRae Afd T I A Rer 3R FeRTS gfe S
Bl

Rs.15,455331S (FY 2019-20) H 9gaR

Rs. 23,222 7RIS (FY 2023-24) T BT AR

IR ETA T H 7% DI a1fies gfg

HIHEDIRI

Direct Selling Rules 2021 & & 81 & 91 $S¥) § URGRIAT
(transparency) 3iR U (compliance) #igg §31T 2l
Hufl &t G | i I8 et & 5 ara ST | urarn &R
faeaw T B sefrmar TSI 1
3NMH-AIPIR B Fedl YR

PLFS & 31aR, YRA # AT —-IASHTR 37T W} SRR BT T ST
o= g, a9y wu | gansii 3iR Afgasii & S sifs, @ TSt
we ot +ft SFTaETRe SR &4 ST a1t 14T H 1 g8 Bl

A #, 92 3masad 8 SrdT & o el ) 08 T B
3il:

« @ (flexible) &

s 3RS ReR (sustainable) Wd IS B

STO1 &, eifeh oaITd T8
GEM R garcit & foh MR § dRTi H ST 6 R Bl Jolgd 5201

81 2ifth S PIRUT I IR § BhIde g &:
*  IHAATHISY
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Sweety Kumari

Assistant Editor, Direct Selling Today
MBA, Direct Selling Management
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521l 3R @) “Latent Entrepreneurship” @&l 3iTdl & STl
S01 dl Al &, At 531a 11 Y urdl|
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